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Who’s The Boss? 

 

Your brain is running your life. If you don’t have as much money as you need (or think you 

need), it’s almost guaranteed it’s because you don’t believe you deserve it on an unconscious 

level. On a conscious level you would like to win the lottery, right? So if you say you’d like to be 

wealthy, are not afraid of working, and you remain living paycheck to paycheck, chances are 

good to great you can blame it on your brain. 

 

Before we get too mad at that mass of neurons though, we first need to understand its good 

intentions. You see, you brain puts “documented” beliefs on automatic piolet so you won’t need 

to waste your precious thinking power remembering them. The problem is that many of those 

beliefs, most of which were formed when you were under seven and living in a hypnogogic state, 

were false. Thus, if your conscious thoughts and your actions of wanting more wealth are in 

alignment and you still aren’t experiencing it, then you’ve got to break the neural connection 

that’s holding that belief in place. 

 

Remembering that the cerebellum is the seat of the subconscious brain will be useful. We often 

refer to the cerebellum as the reptilian brain because it was our very first brain. I read once that 

famed blogger, Seth Godin, referred to it as the “lizard brain.” This is true because basically, our 

fears and autonomic bodily functions (such as fight or flight) are housed in this area of our heads. 
 

Your subconscious/unconscious mind is working all the time. Even when you sleep. After all, 

it’s not like you sit up throughout the night making sure your heart keeps beating and your blood 

keeps flowing, right? Your subconscious mind stores all your memories of every single thing 

you’ve ever seen or done. This is why people who witness car accidents, or even crimes, have 

been able to recall details through hypnosis such as license plate numbers. Your brain is more 

amazing than any computer ever built. 
 

Let’s be clear on a few facts. 
 

Approximately 95-98% of our thinking is done on a subconscious level. This means of all the 

65-75 thousand thoughts we have each day, that most of them take place outside of our 

conscious awareness. And brace yourself for this one: the majority of them are repetitive and 

negative. The trouble is that it seems impossible to change and replace thoughts that we aren’t 

even aware of. Nonetheless, that is exactly what we will do. Fortunately, neuroscience shows us 

that we can indeed “fix” these invisible thoughts that are ultimately leading to undesirable 

behaviors, actions (or lack of them) and emotions. 
 

Because stress and fear are often accompanied by a chemical release of hormones and 

neurotransmitters that tend to cause more harm than good, it’s important to recognize the need to 

take full command of both our conscious (where we put our attention) and subconscious thinking 

(thoughts and emotions that are on autopilot). Fortunately, your Medicreation process (the audio 

you will be listening to) will accomplish this monstrous task. Medicreation will not only help 

with changing false limiting beliefs, it helps with conscious focus too. It’s important to 



understand that those same thoughts of  ALREADY having wealth will cause new neurons to 

fire together. These new neural connections eventually create new neural pathways that will 

override whatever poor programming might be lurking around deep inside your cortex. Perhaps 

most important is the emotional aspect. 
 

When we Medicreate and we experience immense joy and gratitude for the ideal outcome, as if 

that ideal outcome has already come to pass, we are flooding our bodies with a release of “feel 

good” chemicals. In a very real sense, this convinces the body that the event or experience has 

already occurred. When you convince your body that it’s already a top producer because you can 

actually feel it, the subconscious mind will adapt and record that experience as truth. Your 

subconscious mind cannot tell the difference between a real event and one merely imagined 

intensely. Recall that the emotions play a key role, especially the emotion of gratitude. And of 

course, once we convince the body (chemically) and brain (neural circuitry) that we’re already 

living in our ideal outcome, the connection and instruction to the quantum field begins to appear 

obvious. 
 

Science already acknowledges that there is still much about the brain that we do not yet 

understand. For starters, however, let’s agree that the subconscious mind is not the brain. This is 

not to infer that certain parts of the brain do not store information that the subconscious mind 

retrieves, such as in the hippocampus. For instance, one “trick” I like to do to myself is when 

something comes up and I can’t remember the name or place or title of something, I strain my 

brain, knowing that it’s on the tip of my tongue, but all to no avail; I simply cannot recall the 

information I am seeking. So I tell my subconscious mind, “Okay, tell me what I want to know.” 

And then I go about my business. Sometimes it takes a bit of time, but overall, as soon as I quit 

trying, the right name or title I couldn’t remember to save my life just pops up seemingly out of 

nowhere. I am sure you have had a similar experience, but if not then try it. This is a fun way to 

see your subconscious mind in action. 
 

Science has inferred that in many cases, which might otherwise be classified as “paranormal,” is 

indeed just an intense ability of observation. In other words, our subconscious mind knows and 

sees a zillion times more accurately then we do. As humans that are always going at warp speed, 

we often fail to soak up all there is to soak up (and this is technically impossible anyway, which 

I’ll cover in a bit). 
 

An older movie called, The Peaceful Warrior, comes to mind. The movie, which is based on 

world champion gymnast, Dan Millman depicts a spiritual journey of a young man who suffered 

an accident and couldn’t perform his routine anymore, hence losing his shot at the Olympics. 

Nick Nolte plays a peaceful warrior trainer of sorts who takes the sometimes rebellious young 

man under his wing to teach him all sorts of magical lessons. The movie reminded me of the 

Karate Kid with a more spiritual slant. 
 

In this movie, Nick Nolte’s character goes to great lengths to get the character, Dan, to 

understand that something is always happening. During a scene at the park, Nolte causes Dan to 

notice everything that’s going on, amplified by a thousand. Every bug that landed on a leaf, 

every child laughing, couples kissing, dogs running; everything. In other words, there is never 

“nothing” going on, even if it is just the ticking of the clock, the purr of your cat or the buzz of 

your computer. 



 

The subconscious mind catches all that. 
 

Fortunately, our brains have what is known as a reticular activator system, which literally blocks 

out the billions of bits of information that we don’t need to see or experience on a daily basis. An 

accurate scientific prediction is that if the reticular activator system was not properly functioning, 

we would go mad with information overload. It would indeed be overwhelming to our senses to 

fully observe and absorb every minute detail of everything. Some theorize that this is a possible 

cause of insanity. 

 

Every second, 400 billion bits of information presents itself to us. The human brain—via the 

filtering system—grabs about 2,000 bits. And most of that is on a subconscious level. Can you 

imagine if you had to focus on more than three things in a single second? Let alone 2,000! The 

reticular activator system helps us find what’s important and disregard the rest. It’s been said that 

our brain receives more data in 30 seconds than the Hubble space telescope has to date.  
 

Another way to explain the reticular activator system is the typical thing that happens when we 

get a new car. If you just bought a silver Lexus SUV, even if you bought it because it seemed 

unique, you will suddenly start seeing silver Lexus SUV’s all over the darn place. You’ll think 

the dealership just had some kind of close-out sale. Same thing happens when you’re 

pregnant…it’s like everywhere you look, someone is having a baby. 
 

It’s not that you’ve started a silver car or baby-making trend at all. In fact, these same silver cars 

and pregnant women were there before; it’s just that your RAS didn’t register them as important 

before. Your subconscious mind figured it wasn’t worth your time. Now on the other hand, say 

all of a sudden you see a green BMW and think it’s really cool. So you start thinking about that 

car all the time. You see it in your mind and really feel as if you could own that car. Well now 

your RAS will kick into gear and every time a green BMW buzzes down the highway, it will 

capture your attention. Your mind was looking for it. When you have limiting beliefs wired in 

your neural networks, you RAS will filter everything out that does NOT support that belief. 

Think about that. If you have a belief that says you will never have wealth, your very powerful 

brain will go out of its way to PROVE you are right. Can you see how this is running your life 

and keeping your abundance at bay? 
 

In brain research and psychology there is another well-known term called, automatic negative 

thoughts. This is fondly referred to as “ANTs.” ANTs are what happen on a subconscious level 

without your conscious acknowledgment. Psychologists often refer to this as a “trigger.” Say for 

instance, as a child you fell into a swimming pool and nearly drowned. Say you were only three 

years old and had no conscious memory of this— after all, it’s not like your folks had to call the 

paramedics or anything— you just fell in the pool, went under, and Uncle Bill pulled you out by 

your little arm. Everything turned out fine, except for the fact that it scared the holy heck out of 

you. 
 

Now, decades later, every time someone mentions a pool party, your body and mind go ballistic. 

These are your ANTs coming to rain on your parade. You see, your subconscious mind 

remembers everything, and when you add emotion to it, it’s all the more powerful. And, as we 

will discuss in a moment, your subconscious mind is not a decision maker at all; it simply carries 



out commands. And in this case, the command in thought and emotion is: “WATER IS 

DANGEROUS.” 
 

For each person, ANTs will be different. For instance, in the case above, maybe only swimming 

pools scare you. Maybe you’re okay on the lake. Or, perhaps even the water cooler makes you 

nervous; it’s anyone’s guess. The exact reaction you would have in this same situation would 

depend on a number of variables that might include such things as your other experiences in life 

with water, your level of self-esteem, friends you had that might have drowned, etc. As you can 

imagine, the list would be infinite and that is why we each have our own “baggage” that is as 

unique as we are. 
 

Neuroplasticity is how and where Medicreation will make a significant difference in stomping 

the ANTs out and installing new software that leads you closer to your ideal outcome. In a 

nutshell, neuroplasticity means that our brains are ever-growing. In fact, it is currently 

understood in medical research that diseases involving mental atrophy, such as Alzheimer’s, 

might be prevented by something as simple as constant brain exercises. Doing crossword 

puzzles, painting portraits or whatever it is that causes you to think, both analytically and 

creatively, will help. 
 

Our brains have neurons, and science has now discovered that even as we age, these neurons can 

continue to grow. Dendrites inside our brains shoot little electrical currents which will eventually 

help build new neural networks as they repeatedly fuse together. In neuroscience, a common 

term is: neurons that fire together wire together. Kind of catchy, right?  Think of your brain and 

then imagine a map overlaying it with little branches extending all over the place. Or, envision a 

very big, old oak tree with zillions of tiny branches jutting out from larger ones. These are your 

neurons, and the more you have, the better. One easy way to experience this is to simply brush 

your teeth with the wrong hand. 
 

If you are right handed, for example, start brushing with your left hand. At first, you will stab 

yourself in the gums, or perhaps get toothpaste in your eye, but over time, you will learn to 

master the move. In doing so, you have created new neural pathways in your brain. The more 

you practice, the deeper the groove will become until you have mastered it. At that point, you 

can pick up your toothbrush and work it like a boss. The neuropathway has become deeply 

enough embedded that this activity is now on autopilot. This seemingly simple concept has 

EVERYTHING to do with your success. 

 

Another example is experiments done involving sports performance. In one study, a group of 

basketball players was divided into groups of three. The first group was told to make a certain 

number of shots a day. The second group was told to make half the same number of shots and 

then to imagine shooting them in their minds each day. And the third test group was instructed to 

only imagine making the same number of shots every day, never touching a basketball. Not 

surprisingly (at least to me), the group that never touched a basketball performed as well as the 

other two groups. Moreover, the group that relied only on imagination showed evidence of the 

same brain activity (neurons firing together) as if they had actually been engaged in the physical 

activity of shooting hoops. 

 



This same type of experiment has been done with a variety of sports, as well as musical 

instruments. People who imagined doing something were actually creating neural networks as if 

they had conducted the physical activity firsthand. If you think about the implications of this, it’s 

overwhelming. Further, it solidifies in my mind the idea that Medicreation works on more levels 

than we currently can assess, but the neural level is apparent. This is how we re-wire our 

subconscious brains. 
 

Think of your subconscious mind as the captain of your ship. You, the person, are this big 

beautiful ship, and the captain is who you have hired to run it. Now, just for clarity and definite 

understanding, let’s throw in the fact that your captain is a robot. A nice robot, but a robot just 

the same. As you know, robots have no feelings, no emotions and make no creative choices. For 

instance, we all have heard that Bobby Fischer could beat a computer at playing chess. The 

reason for this is because although the computer can analyze and synthesize numerous moves at 

warp speed, it does not have the ability to think creatively or to foresee the future for possible 

moves. This is important to remember. 
 

So the whole idea is that this robotic captain doesn’t come up with his own ideas. He simply 

follows the commands you give him. If you say, “turn left,” he’s going to turn left...even if there 

is an iceberg. Now if you’ve programmed this robot captain to be on the lookout for icebergs, 

you might be okay, but there’s no way to know for sure: the subconscious mind follows one 

command at a time and when it receives conflicting commands it will go for the one that has 

been repeated the most often with the most intensity of emotion, because although it doesn’t deal 

directly with emotion, your emotions serve as powerful anchors just the same. 

 

Notice how I said the intensity of emotion? That means that while you might very much desire 

something that makes you happy, if something conflicting that carries more emotional weight is 

going on, the weight will win. Here’s an example. Let’s say you just want to be wealthy. You 

want it so badly you can taste it. However, when you sit down to pay your bills each month, you 

nearly cry. You are so upset at all this money you owe and the interest rates are so high that there 

is simply no end in sight. You constantly worry about this problem and the emotions are heavy. 
 

“By focusing on possibilities, you can see more than a potential light at the end of the tunnel. 

The light doesn't have to be at the end of the tunnel; it can illuminate an opportunity wherever 

you are.” 

                                                 John B. Arden 
 

Okay, so in this case of getting upset when you pay bills, are you focusing on having money or 

not having money? Is your emotional elevator in alignment with your ideal outcome? Are you 

headed for the penthouse or the basement? When you head for the basement you are effectively 

cementing in the very beliefs about money we are trying to eliminate and replace. 
 

Focus: Not having money 

Elevator headed toward: Basement 

Results in: More bills 
 

Back to the subconscious mind. So in this case, your emotions attached to your bills are much 

stronger than your desire for wealth. In fact, you’re actually not attracting anything but more 

https://www.goodreads.com/author/show/530085.John_B_Arden


bills into your life. With this being the case, let’s say a job opportunity opens up. Let’s say you 

are offered a new job with everything you ever dreamed of included as perks. Wow! This sure 

seems to be in alignment with your desire to make more money, right? Why then will you either 

turn it down outright, have your car break down on the way to the interview, say the wrong thing 

or find a reason not to move forward? 
 

Because the emotions you had for not having wealth (having more bills) was stronger than the 

desire to create wealth. We call this self-sabotage, or a self-fulfilling prophecy. The human being 

is a complicated creature, to be sure. When in fact, we will unwittingly create hardships that we 

say we don’t want. The trouble is the programming of the subconscious mind. 
 

So how does this happen? As an undergraduate in psychology I was unimpressed with Sigmund 

Freud. While he was indeed the father of psychoanalysis, I did not buy into his warped way of 

claiming that every issue we have as adults is somehow related to the way we were potty trained. 
 

However, when Carl Jung, one of Freud’s protégés, came along and softened Freud’s teachings 

up a bit, adding some spirituality in for good measure, things started to make more sense. In 

essence, we all were subject to programming by those people and things we were exposed to. 

Some people, such as our role models, parents, grandparents, teachers, clergymen and peers, had 

the most impact on our developing minds. Our experiences then helped us shape the way we 

react, think and feel about certain stimuli. Sometimes it’s subtle and sometimes it’s not. 
 

So if your father always yelled at you when you asked for a new Tonka truck, “What the heck, 

kid, you think money grows on trees?” then chances are you have issues with money, as many of 

us do. Or maybe you saw your single mom work two jobs so you and your sister could have 

shoes. In that case, your subconscious mind might have soaked up the message that you have to 

work very hard to succeed. Or maybe the message was, no matter how hard you work, you never 

can get ahead. The messages that you received will be unique to your situation, but if you tend to 

sabotage your success, only get so far and then take two steps backward; your subconscious 

mind is following a command that is not in alignment with your conscious thoughts, desires and 

goals. We will discuss self-sabotage in deeper detail in the next chapter. 
 
So back to the boat. There’s a few things about this robot captain you must understand, and they 

are so important that I’m going to put them in a list: 
 

● The subconscious mind makes no judgments 

● The subconscious mind follows commands and those with the most repetitions and 

intense emotions will prevail 
● The subconscious mind operates with images 
● The subconscious mind only understands commands that are in the positive (and in this 

case “positive” and “good” are not the same) 
 

While the first few seem pretty self-explanatory, as we’ve covered them, let’s look at the last 

one. If I ask you to close your eyes and NOT see a red apple, tell me what you see? A red apple? 

That’s because the subconscious mind operates with images (and emotions) and so using words 

like “not, don’t, can’t, won’t,” will likely create the opposite effect. For instance, if you want to 

lose weight and you say, “I won’t eat that chocolate cake.” Your subconscious mind is going to 



get a picture of that yummy looking chocolate cake on its mental movie screen. Remember, this 

robotic captain acts on commands and doesn’t pass judgment. This is why you eat the cake and 

cry about it later. 
 

Because the subconscious mind is an ever-growing field of study for science, medicine and 

social development, I cannot give you any kind of final “that’s it, that’s all you need to know or 

learn.” New studies come out every day and we will keep learning. However, for our purposes 

here, for our purposes of helping you become a top producer, here is what you need to know to 

start helping yourself: 
 

1. Your past experiences “programmed” your subconscious mind by creating neural 

pathways that were usually accompanied by chemical releases that your body has become 

accustomed and even addicted to 

2. Your subconscious mind helped form your beliefs and thoughts 

3. Your thoughts create feelings and actions 

4. Your feelings and actions are the magnets that are always attracting, good, bad or 

indifferent 
 

And fortunately: 
 

5. You can re-program your subconscious mind with a consistent Medicreation practice and 

following the processes in this book 

6. You can learn to practice thinking and feeling in ways that are in alignment with your 

ideal outcome 

7. When you begin to live from your ideal outcome, you change your brain’s neural 

connections, which results in different chemicals that cause different moods that result in better 

behaviors and actions 

8. You can be money magnet and enjoy a lifestyle some people only dream of 
 

Hopefully you are beginning to see why you think the way you do and how such thinking (and 

feeling) helped you to create the life you now have. Maybe you also got a glimpse of how 

whenever you’ve not accomplished something you wanted, it was likely that your past 

programming had something to do with it. The good news is that we will now focus on ways that 

have been successfully proven to re-program your subconscious mind so that it is in alignment 

with what you desire. And the great news is that what you have already read in the first portion 

of this book can start being practiced this instant. 

 

 

Habits Are Subconscious 
 

“The chains of habit are generally too small to be felt until they are too strong to be broken.”  

Samuel Johnson 

 

The good news in all of this is that you can put YOUR success on autopilot. Habits are 

subconscious. This is why you see seemingly successful people blow their whole paycheck at the 

race track or drink themselves silly every night. So the trick is to change any negative 

programming as quickly as possible, especially the programs we don’t even know are lurking in 



the recesses of our subconscious mind. It’s time to find out if the captain of our ship has any 

stowaways and to decide if we need to throw them overboard! 
 

Remember when you are Medicreating every day, you are creating changes in your brain and 

body. The real estate professionals who own the ideal outcome they’ve selected, presumably take 

care of themselves. This in itself will lead to replacing bad or foolish behaviors with better ones, 

ranging from financial responsibility, to diet, to taking daily actions that move them life forward 

in positive ways. 
 

Here’s how it works: as you sit in silence every day, envisioning great wealth with elevated 

emotion—feeling appreciative that it’s already happened—your brain begins to change. Your 

subconscious mind doesn’t know the difference between what is real and what’s imagined, so 

anything you imagine enough times, it begins to believe. With these thoughts, new neurons are 

firing and wiring together, creating new neural pathways. These new neural pathways, over time, 

become more and more deeply ingrained until they eventually overrun the ones that may have 

opposing outcomes. Add to this that the elevated emotions you feel are releasing positive-acting 

chemicals that flood your body with healing and motivating neurotransmitters. 
 

To put this into action, let’s take an example. Let’s say you want to overcome the habit of 

procrastinating, as you know that’s one reason your business is lagging. You sit in your 

Medicreation practice each day. You do it with such intensity that you can actually SEE yourself 

winning that award or reviewing your big bank statement. After a bit of time (4-8 weeks is the 

average time it takes to create a fairly stable new neural connection) you’ll notice that you are no 

longer procrastinating. In fact, it might be that you don’t even notice that you aren’t 

procrastinating because it’s almost automatic. Your brain circuitry has begun to program itself to 

help you take actions that will drive you toward that ideal outcome. 
 

To increase and expedite this effort, remember it for the rest of the day. Focus on that ideal 

outcome and the way it will make you feel once it manifests, and do that now, before you see any 

signs of it. Practice being less reactive, more kind and patient, and never let your attention shift 

completely from the idea that this new outcome is a reality. The secret of faster creation is living 

from the ideal outcome (yes, I know I say that a lot because it’s true and so easy to forget). 
 

Your ideal outcome should include you living a life free of the unhealthy, unproductive habits 

you now have, as well as incorporate and include the excellent habits you’ll want to acquire. 
 

“A bad habit never disappears miraculously. It's an undo-it-yourself project.” 

 Abigail Van Buren 
 
 

Additional Efforts 
 

Guided meditation/hypnotic programming and subliminal programming are very effective 

adjuncts to effortlessly contribute to the changes we are discussing which is why they are 

included in this program. Your Medicreation session you will more or less do consciously 

(although in a relaxed state of mind) and your hypnotherapy session you will listen to as you fall 

asleep so that the words can be absorbed effectively into your subconscious brain. 



 

A New Look at an Old Art & Science 
 

During my studies in psychology, I learned—as all budding therapists do—that Dr. Milton 

Erickson was the forefather of modern day hypnosis. Indeed, Dr. E. had some phenomenal 

successes. Further, the medical community has successfully used hypnosis instead of anesthesia 

when performing surgery. I don’t know about you, but if I was going to have my appendix 

removed, I would absolutely insist on being knocked out cold. Ouch. 
 

Also during my studies in psychology, I became so intrigued with the subconscious mind and all 

the control it appeared to have that I enthusiastically applied myself to the full-on study and 

application of hypnosis. I became certified about 18 years ago and started my own practice. The 

good news for you is that now you don’t have to go to an actual office and be hypnotized to help 

yourself increase good behavior and break free from bad behavior—you simply download a 

recording of hypnosis or guided meditation (the same thing, no matter what they tell you). 
 

I find that guided meditation/hypnotherapy recordings are great for falling asleep to or keeping 

near your bed for those middle of the night wake-ups when you can’t go back to sleep. 
 

  

*** 
 

Ultimately, all that you are at this point in your life is largely based on your previous 

programming and, quite frankly, is on autopilot. The subconscious mind is a faithful servant to a 

smart master. Your conscious brain has the capacity to imagine an ideal outcome of any kind. 

With consistent practice through Medicreation, it will get out of the way so that the image and 

emotions associated with that ideal outcome can penetrate your subconscious mind. Your 

subconscious mind will then literally “become” the you who has all the wealth you desire. The 

magnetic emotions and electrical thoughts will very much interact with the electromagnetic 

field—the quantum field that comprises everything that is—and things will begin showing up in 

your life that seem nothing short of miraculous because you now can see and be aware of every 

amazing opportunity, without the hindrance of the protective part of your brain trying to keep 

good things from you. 
 

 

“You can do anything if you have enthusiasm. Enthusiasm is the yeast that makes your hopes 

rise to the stars. With it, there is accomplishment. Without it there are only alibis.” 

 

Henry Ford 



MORE ON BELIEFS 
 
 

“Everything that happens to you is a reflection of what you believe about yourself.  We cannot 

outperform our level of self-esteem.  We cannot draw to ourselves more than we think we are 

worth.”  Iyanla Vanzant 

 

In the thousands of people I’ve talked to over the past pertaining to their own success, here is the 

question I most love to ask: 

 

“What stands in the way of your success?” 

 

The answers are always quite revealing. When the response is “other people (the economy, the 

government, my ex-husband, ad nauseam)” then I know those people won’t likely go far up the 

food chain. However, those who say, “me,” make my heart sing with joy. What I really mean to 

say is that this is the difference between victim and victor. People who blame things outside of 

themselves for problems that result from inside their own head are never going to go very far in 

life. 

 

On the opposite side of things are those who recognize—on some level—that it’s likely their 

own doing that has somehow held them back. Those people should win a merit award. Because 

when we consciously recognize that our subconscious beliefs have caused us setbacks, we are 

free to change things. This is why beliefs have a chapter all of their own; part conscious and part 

subconscious. 

 

The Self Sabotage Mirage 

 

As mentioned in the previous chapter, I’d like to talk more deeply about self-sabotage here. If 

you want to know what self-sabotage is, think Lindsay Lohan…Elvis Presley…John Belushi…I 

actually would run out of space if I listed all the well-known celebrities, athletes and entertainers 

who had everything anyone could possibly dream of and then threw it all away with what 

seemed to the rest of the us as reckless abandonment. So what’s up with that? 

 

The truth is we all have what you can refer to as a “subconscious success ceiling.” This success 

ceiling tells you just how far you can go in the world based on your subconscious programming. 

Let me give you an example. 

 

You win a jackpot, but then you find yourself getting an IRS audit. Or, you meet the perfect 

mate, but drive him off by inviting him to pick his favorite china patterns on date two. What 

about attracting a beautiful business opportunity, but then blowing it by a seemingly unrelated 



event? You know, forgot to put gas in your car, set your alarm or pay the phone bill. Those are 

all evidence of self-sabotaging behaviors that result from our success ceiling telling us we’ve 

gone to high and need to take it down a notch. A prime example is from one of my favorite Will 

Ferrell films, Talladega Nights. In the movie, the character that plays the father makes a huge 

scene at dinner, getting himself intentionally kicked out of Applebee’s. The reason? Things were 

going too well. But what causes this? 

 

In nearly two decades of subconscious studies (as well as personal performance, neuroscience 

and quantum physics), I think it really boils down to four primary areas that are responsible for 

the construction of those subconscious ceilings: 1) Not feeling good enough. This is the 

underlying belief that you’re somehow less worthy than other people. You are fundamentally 

flawed in some way. 2) Not deserving enough. Maybe you were scolded for expressing a need or 

told something like, “we can’t afford it.” You’ve learned to not ask for what you want or need. 

And 3) You’re in the way. Be quiet, don’t steal the spotlight or toot your own horn. After all, no 

one likes a show off, right? Finally 4) Don’t leave me. This is the one where you are made to feel 

responsible for someone else and that if you make more than mommy or daddy, or succeed 

farther than little sister, you’re an utter disappoint. Lots of guilt with this one. 

 

If any of those made your stomach turn just a little, then you know what I’m talking about. Let 

me point out one important thing: almost every human being has a ceiling. Dr. Gay Hendricks, in 

his excellent book, The Big Leap, refers to the subconscious ceiling as the “Upper Limit 

Problem.” To his credit. Dr. Hendricks, a long-time therapist, has helped famous celebrities and 

musicians—not to mention millionaires and billionaires overcome these upper limits. Yes, 

according to him, even the extraordinarily wealthy suffer from these invisible and unconscious 

limits. 

 

Maybe for the ultra-successful, their ceilings look more like skyscrapers, but trust me, these 

people get coaching because they hit their head just the same. Now keep in mind, no one is to 

blame for these misinterpreted messages—even people that might have been less than nice to 

begin with. The problem wasn’t them; the problem was that you assumed the meaning of the 

message made you bad, undeserving or selfish. When we are young, we imagine that if a parent 

or role model is mad at us, the issue must be with us. And that is usually not the case—at least to 

the degree we perceive it. You were not bad or undeserving. No child is. You were likely a kid 

doing what kids do. Parents and caretakers and other authority figures, however, had their own 

issues to deal with and honestly, some of them said and did things that caused their children to 

assume things about themselves that simply weren’t true. And they aren’t true now. Time to 

break those barriers and go beyond the imaginary ceiling that holds so many of us back. 

 



The secret to ceiling-busting starts with identifying where and when you hit your head. Start 

looking now. Don’t let your unconscious beliefs about not being good enough hold you back 

from creating a life you love. 

*** 

 

Your subconscious mind may be the culprit for correction when it comes to self-limiting beliefs 

and unreasonable fears, but I also find that taking a conscious look at them is indispensable as we 

set our sails and advance forward, toward our ideal outcomes. If you want to know what self-

limiting beliefs you have in your life, just look at your life. Your current circumstances are a 

direct reflection of your belief system. Here are some questions to ask yourself: 

Is there always enough money? 

Is there always enough time? 

Are people helpful? 

Are you just a lucky person? 

When you ask yourself the questions above, what are your first gut reactions? The tricky thing 

about lifetime self-limiting beliefs is that we often don’t know we have them. Our beliefs, 

nevertheless, show up in our lives on a daily basis. For instance, if you think money is hard to 

come by, it will be. If you think people are basically selfish, they will be. And, if you think you 

always get taken advantage of, well, you know what I’m going to say next. 

I encourage you to pull out your journal right now and begin listing the things in your life you’d 

like to improve. This can be a very enlightening exercise so please don’t put it off. Simply start 

by addressing each area of your life: your finances, your career, your health, your relationships 

and your hobbies. Start with your finances. How is your savings? Your investments? Your life 

insurance? Your assets? Then ask yourself what must you believe to be having that experience? 

This will often lead to revealing beliefs that you may have not even known you had. 

The key is to spot those beliefs that no longer serve you so that you can work around them and 

set out to re-wire the thinking behind them. 

While I feel one hundred percent certain you can change any negative belief through 

Medicreation and conscious effort, I also know that a lot of people don’t even recognize they 

have self-limiting beliefs to begin with. I definitely fit into this category at one time in my life. 

Now, when a challenge comes up, I ask myself what someone like Tony Robbins would think or 

do (don’t laugh; Tony rocks). This is why living from your ideal outcome on a daily basis will be 

so helpful, but I still thought it important to add a word or two about personal power and self-

worth here. 

An example of this is that I was recently in a very high-end coaching program (because the best 

coaches continue their own coaching). In this program I met a woman who was helping people 

overcome their money issues. That was her livelihood—to coach people to change their negative 

outlooks about money. Yet in private conversations I would have with her, I would constantly 

note her making comments that indeed revealed she had not overcome her own negative outlook 

about money. 



I delicately approached this with her by saying, “I think it’s important to be in integrity with the 

things we teach. Are you certain you aren’t harboring some issues related to creating more 

wealth in your own life?” 

Probably overly brave on my part, but I felt that we’d developed a friendship, and ultimately, I 

was trying to help her. Once a coach, always a coach. However, her reply surprised me. She said, 

“Oh, I know I have money issues because of my parents. They always said money wasn’t 

important, and I just can’t get over it.” 

Huh? 

I don’t know about you, but if I had a belief that was holding me back, I would certainly take 

measures to address it…at least before I went around teaching from a place of mastery. Our 

beliefs are always present in the various aspects of our lives. They color the world we see and 

affect the perceptions that we hold. Not surprisingly, there is an underlying belief that more 

people struggle with than not. 

If you had to analyze the entire population—from salespeople to spouses to prisoners to 

professionals—and you had to identify a foundational flaw, what do you suppose it might be? 

By “flaw,” what I am referring to is a reason that might be found most likely to be the cause of a 

person’s lack of success. What is at the heart of self-sabotage? And just for clarity, when I 

mention self-sabotage, I am speaking of everything from the overboard and obvious, such as 

drug and alcohol addictions, to the subtle, such as procrastination and disorganization (and 

paying bills late and eating too much ice cream and not exercising, even though you said you 

would). 

After years of research, coaching and counseling, I have finally concluded that the issue lies 

within our own self-image or self-worth, as I alluded to earlier. Now I don’t mean to infer that a 

person who is otherwise confident and driven necessarily suffers from typical self-esteem issues, 

but when that same seemingly successful salesperson has to hit the bar and down two doubles 

before heading home, then we should talk. Actually, this isn’t all my idea. In fact, some 

amazingly boring scientific studies have been conducted at all the right universities that tell us, 

yes indeed, self-esteem and self-worth are big issues in this world of ours. 

You could argue that it’s possible for a person to have sufficient self-esteem, but perhaps drink, 

gamble, overspend or cheat as a result of stress, and that would be a good argument. However, 

my rebuttal to that argument would be just the same: life is not intended to be stressful. Usually, 

people who are “stressed out” have taken on too much or otherwise do not have adequate control 

over their time and/or their mind. So again, it all boils down to this: how much do you like 

yourself? If you respect and value your own time, you will maintain boundaries to that end. 

Make no mistake about it. You cannot accomplish your goals easily and effortlessly and 

maintain a happy status quo, unless you are in love with who you are (in fact, remember, you are 

supposed to love the journey itself so it should never be filled with anguish and impatience). 

Note I didn’t say, “in love with who you know you’re going to be,” and that was on purpose. It is 

essential that you like where you are right now while focusing on where you want to be. If you 

find the success you feel you truly deserve, you would be thrilled with life and more in love with 

yourself than ever before, right? 

 



“Within you right now is the power to do things you never dreamed possible.  This power 

becomes available to you just as soon as you can change your beliefs.” 

Maxwell Maltz 

 
 

A strong sense of self-worth is one of your most valuable assets. It’s a complete misconception 

that once you make it to the top of your game that the rest will fall into place. Hollywood is full 

of famous and tragic stories of people who reached the pinnacle of their careers only to destroy 

their lives with self-destructive behaviors. I only mention this for one reason. And that reason is 

because most of us can associate with the idea that if you have money, fame and looks, you 

apparently have things all tied up. But Hollywood and history continue to show us that if you 

don’t like yourself, deep down, first-date-dig-yourself, your flame will blow out just as quickly 

as a candle in a rainstorm. What’s equally as sad, in my mind, is that these are the rich and 

famous. What about the middle-age, middle-income man or woman who has people to love, 

every opportunity to succeed and his or her whole life just waiting in the wings? 

 

This person lives in a land of freedom, available education and every opportunity we can think 

of. Then why does he spend too much money at the casino or overfill his beer belly each night? 

Why does she spend more than she earns on shoes? Why does he or she put off returning that 

important phone call? Why, why, why? 
 

The more you live from your ideal outcome, the more your actions and emotions will reflect that 

belief which your body and brain are beginning to get used to. Now let’s switch gears for a 

moment and talk about positive beliefs. Do you think they matter? Of course they do. 

 

Rudy was the story of a young man who wanted nothing more than to play for the Notre Dame 

Football Team. The only problem was that poor Rudy was a pipsqueak who couldn’t play 

football very well or get good enough grades to be accepted at Notre Dame. As it turned out, 

Rudy did get to be on the team, and he did have a talent. His talent, at least in part, was setting an 

example for the other players. Reminding them how lucky they were to get to play the game, and 

for the Irish, Rudy ignited passion. And that was a great purpose. If he wasn’t capable of 

providing a valuable service to that team and those players, he would not have possessed the 

never ending, relentless drive that boy showed to get where he got. 

 

I had the opportunity to meet the “real Rudy,” the man who wrote the story based on his 

experiences. In fact, I interviewed Rudy for an hour on my radio show. It’s interesting to note 

that all of these years later, he is still believing in his dreams. In fact, during our interview he 

shared with me that the same tenacity of belief in his dream to play ball with the Irish is what he 

had to apply in order to get his movie sold. Most people don’t realize that the movie we all still 

tear up with joy over, didn’t happen by Hollywood chasing Rudy; he relentlessly persisted until 

someone would take the project on. It took years. 
 

It is that same passion, that Rudy-like drive, that will take you far in the real estate business. 

 

 



Fear 

"You can conquer almost any fear if you will only make up your mind to do so. For remember, 

fear doesn't exist anywhere except in the mind." 

Dale Carnegie 
 

A primary concern in sales of all kinds rests around the real (or imagined) obstacles, objections 

and barriers that are often merely clues to deeper fears. I contend that fear is the foundation of 

most forms of low self-esteem. Through understanding automatic, brain-based reactions that 

occur when people feel threatened in ways that cause the amygdala to warn of us danger, we can 

better prevent, resolve and respond to the real underlying concerns that often block closed 

transactions. When something happens that threatens our survival (even if the threat is imagined) 

it sends a signal up our spinal cord so quickly that we often don’t even have time to consciously 

process the event. That is why when someone veers into your lane on the road and almost hits 

you, you react automatically (hopefully), and only after you are safe, notice your pounding 

heartbeat and trembling hands. 

The amygdala is in the limbic system of the brain and shaped like two almonds, hence the name 

(the word amygdala implies almond-shaped organ). While it serves other purposes, the one I 

want to talk about is the “amygdala highjack.” This happens when we think we are in danger. In 

this industry, the amygdala can get all in an uproar over fear and clients interactions that aren’t 

going so well (covered in a later chapter). When we perceive ourselves to be in some kind of 

danger (real or imagined), the amygdala is alerted and a cascade of coristol floods our bodies. 

When this happens, the prefrontal cortex fails to operate at its highest capacity. This is why your 

mind goes completely blank when you stand up in front of a crowd of people to speak—fear or 

anxiety excites the amygdala. 

Essentially, when our body and brain are in fight or flight status (or freeze, which usually first 

occurs in either case), neither are operating at the highest capacity. Real danger certainly may 

give us reason to flee or fight, but even in such circumstances, neuroscience shows us that the 

less reactive we are to fear, the more mental resources we will have available to concoct a 

solution. We have to step away from the problem to solve it. That aside, most of us spend time in 

amygdala overload over something as simple as picking up the phone. 

Fear is a constant companion in many communications—from the nervous salesperson, to the 

manager dreading confrontation, to the presenter of his grand idea at a big meeting—yet each of 

these instances merely offers an opportunity to rewire the lower parts of the brain that send our 

biochemistry into fight or flight mode. Once we understand how to harness our fear and work 

through it, cold calling or uncomfortable conversations will take on an entirely new meaning. 

I am always amazed at the fear most people refuse to face. Successful people are often as afraid 

as their counterparts, but one thing is different: they act through the fear. Remember that 

neuroscience now shows us that the brain actually grows new connections when it learns 

something new, and that includes working through fear. At its basic level, fear traces us back to 

our primal mindset; we must never be outcast from the tribe. Thus, to be rejected (and 

confrontation, conflict and asking for business or dates are forms of rejection) means we risk 

becoming grown up orphans (in our pre-programmed, prehistoric minds). 

 



“Failure will never overtake me if my determination to succeed is strong enough.” 

Og Mandino 

What causes fear? All you have to do is re-read a few paragraphs up and you’ll see it spot on. It 

is our own sense of self-worth (or lack thereof). We fear being abandoned because we are not 

good enough, and if we are abandoned (aka rejected), we will, on a deeply subconscious level, 

surely perish as a result. I realize this sounds silly. No one said our mental constructs were 

logical, but on a subconscious level, they make all kinds of sense. Our subconscious mind seeks 

to protect us from harm, and in its world, being rejected or abandoned is real serious danger. 

Fortunately, the more you Medicreate and live from your ideal outcome, the more you will grow 

into the person who can’t wait to call prospective clients back. 
 

In the meantime, employ your conscious brain to ask pointed questions. 
 

 What am I afraid of? 
 What’s the worst thing that could happen? 
 And if that did happen, what would that mean? 

 What’s the best thing that could happen? 
 Is the best thing more likely than the worst thing? 

 Which one is more likely if I avoid the call? 
 

You can add your own line of questioning. The idea is to invite some common sense to the party, 

and tell your subconscious ‘fraidy cat that all is well and the sky is not falling. 
 
 

“You block your dream when you allow your fear to grow bigger than your faith.” 

Mary Manin Morrissey 

 

With a dedicated Medicreation practice, you will find yourself becoming less reactive. This is 

because you are building new neural networks. The time spent in silence and peace will not only 

ground you, improve your immune system and afford your prefrontal cortex greater 

opportunities for growth, but it will help with fear. Once you have envisioned the same scene of 

your ideal outcome repeatedly, accompanied by intense and elevated emotions, you’ve caused 

neurons to fire and wire together. This creates new neural networks that instruct your 

subconscious mind to live that life now. Besides that, your biochemistry is on board by releasing 

the happy hormones that convince your body you’re already living that ideal outcome. Now add 

to that the fact that your subconscious mind believes the experience of your ideal outcome has 

already occurred. As far as its concerned, you are that top producer who has all the things in 

your ideal outcome and it will lead you to people, places and circumstances in alignment with 

that outcome. 

 

With that said, your body and brain are convinced you are living your ideal outcome, and 

because no one living their ideal outcome would be the least bit afraid of doing the things that 

rich people do, you won’t be fighting yourself. Isn’t science cool? 
 

   
 



Do Words Matter? 

 

What are affirmations and how do they work?  Do they work? Honestly speaking, the idea has 

developed a sort of new age feel, but social science shows us that speaking positively inspires 

better moods and possibly outcomes. In his bestselling book, What to Say When You Talk to 

Yourself, PhD, Shad Helmstetter explains the neuroscientific and psychological benefits of 

positive self talk. Simple things like repeating affirmative phrases have often been considered 

whimsical. However, with the advent of technology that has given us ways to map and image the 

brain, we now know the truth. Our words matter and so do our thoughts. When we affirm 

verbally with our words, in our minds and in our workbooks or journals, certain parts of our 

brains light up. Neurons are firing and wiring together in ways that lead to positive brain growth 

as well as subconscious re-programming. Affirmations are simply repeating a positive phrase, 

coupled with a positive expectation, over and over again. Contrary to popular misconceptions, 

saying affirmations isn’t just for pansies or new age nutcases, but there are some considerations 

that may very well make a difference in the results. 
 

Let me give you an actual, factual example of how powerful our words are. A Japanese 

researcher did an experiment, repeating it dozens of times for efficacy, and each time, the same 

extraordinary kinds of outcomes occurred. 
 

The research included taking two jars filled with water and rice and setting them in elementary 

school classrooms. One jar was labeled positively, such as, “Love,” and the other jar, negatively, 

such as, “Hate.” The children were instructed to make positive, kind statements to the one jar, 

and nasty, negative statements when passing by the other jar. 

 

Amazingly, the jar that had the positive statement remained clear. The other jar, however, 

became black and moldy. Again, this experiment was repeated extensively and illustrates 

effectively how powerful our words really are. After hearing this information in a lecture, 

reading the book and seeing the pictures firsthand, I decided to try this on my own. 
 

My kids and I took two water bottles. On the first bottle we wrote the word “Love” and repeated 

the word several times. On the second bottle, we wrote the word “Hate,” and said mean and 

nasty things to the bottle (yes, I felt quite silly doing this, but my skeptical mind required it). 
 

We then placed both bottles of water in the freezer on completely different shelves so they were 

not lying too close to one another. In the morning, as I raced to see the results of my experiment, 

I was amazed. 
 

Not unlike the photos illustrated in the book, the “Hate” water bottle was cloudy and frozen 

solid, whereas the “Love” bottle was not only clear and transparent, but it also had lovely little 

ice crystals running throughout it. I realize that this seems like a strange item to be discussing in 

a book on real estate success, but I urge you to try the experiment in varying conditions so that 

you too will be convinced of its efficacy. Another idea is to plant two sets of seeds in different 

planters and speak kindly to one and meanly to another. It’s fascinating if you’re someone like 

me who likes to see experimental outcomes. 
 



Our words do contain an invisible energy and power that science has only begun to unravel, 

much like the power of our minds and imaginations, yet the power is every bit as real as 

electricity or gravity. 
 

Repeating affirmations is like planting new seeds in an old garden. And, just like planting 

conditions have everything to do with how tall the plants grow, the same is true with 

affirmations. Growing plants takes sunshine, good dirt and plenty of rain. Manifesting 

affirmations takes faith, consistency and tons of tenacity. 
 

You can’t give up. Even if you’ve affirmed your goal to own your own home, you can’t stop 

affirming or visualizing just because you got turned down for your first loan. Tenacity has 

everything to do with accomplishing any mission or achieving any goal. Affirmations are like 

little deposits in the bank of big beliefs. 
 

It is your unwavering consistency and commitment to create the things you desire that will 

inevitably bring them into your life, and affirmations have proven amazing to that end. 
 

I highly recommend writing your daily affirmations in your notebook, posting sticky notes on 

your bathroom mirror, on your computer screen, and even on your refrigerator. I do and so do 

many other authors and experts of personal development. We do it because it helps keep us in 

alignment (if only through reminders) with our ideal outcome. 
 

Say you want to earn $300,000 per year. You have declared it, Medicreated about it with intense 

and elevated emotions daily, and you’re doing your best to live from that imagined ideal 

outcome. If you assign an affirmation that represents your ideal outcome, that can be a powerful 

reminder for you. By posting an affirmation on your bathroom mirror: “I am sitting on the beach, 

grateful for my success,” for example, you’ll see it each morning as you get ready for work. 

When you read the words, the image you’ve already created, your mental movie, will instantly 

pop into your mind. This image and these words will stay with you all day. The more often you 

focus on them, the more you accelerate your creation. In addition, any time you feel dread or 

apprehension about doing something, the excitement about the outcome will override your 

doubts. 

 

My oldest daughter has used written affirmation, along with the other elements of this book, to 

produce amazing results. From getting a new job that she wasn’t truly qualified for, to an 

unlikely promotion that she didn’t have seniority for, and even getting into the graduate school 

she so dreamed of. In each case, she simply wrote down the exact outcome she expected and in 

each case, it was eerily accurate to what she had written down. 
 
Listen to the belief affirmation audio at least once a day while standing up and getting your body in a 
state of high excitement. 
 
 

*If that number freaks you out, ask what limiting belief you may have about it. 

  



SUMMARY 
 
 

 If you struggle around the area of finances, chances are you have self-

limiting beliefs that live below the level of consciousness awareness. 

 You probably learned all of these false ideas when you were under seven 

years old and living in a hypnotic brainwave state (theta level). 

 As a way to save thought power and to protect you from imagined harm, 

your brain put these thoughts on auto pilot. 

 When beliefs are on auto pilot you miss any and all “evidence” that they 

may in fact be false beliefs. 

 One way to begin to change limiting beliefs is to consciously FOCUS on 

what you want on a daily basis. 

 A main way to change limiting beliefs is to allow your subconscious brain to 

absorb commands that override those limiting beliefs (hypnosis). 

 Another primary way to change limiting beliefs is to Medicreate, which is to 

consciously imagine what wealth looks and feels like in a relaxed state with 

brain entrainment music in the background. 

 Another way to change limiting beliefs is to shout affirmations with faith 

and excitement every day. 

 An excellent way to change the blocked energy of self-limiting beliefs is to 

do EFT on issues of money worthiness. 

 EFT should also be used whenever you have negative emotions about 

finances (or anything) so that you can quickly eliminate the hormones of 

stress that keep you feeling small and unworthy of wealth. 

 This program contains all of these tools. Do them all the time and you will 

override and re-program your wealth thermometer. 

 Do the Journal Activity on the following pages 

 

 

STICK TO THESE PRACTICES EVERY DAY FOR 60 DAYS AND YOU 

WILL REWIRE YOUR BRAIN. 

 

YOU WILL BUST THROUGH YOUR ABUNDANCE BLOCKS ONCE AND 

FOR ALL!!!! 
 

 

 

 

 



Journaling Activities 

Finish this sentences:  

When I think about money I feel_______________________________. 

When I think about rich people, I feel___________________________. 

When I think about not having enough money, I feel__________________________. 

Now think about your responses. If any of those statements made you feel at all uncomfortable, take a 

round or two of EFT until reading them leaves you feeling neutral. It’s very important to take the sting 

out of your main limiting beliefs regarding abundance. 

Next, jot down below (or in a journal) some of your earliest memories about money. Include anytime 

when you wanted something that you were told your couldn’t have, your parents fighting about money, 

or you witnessing the mismanagement of money. Spend some time with this as it will lead you to the 

origins of your unconscious money beliefs. 

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________ 

Now let’s talk about self-worth, because remember, net worth and self worth are usually related. While 
low self-esteem follows all of us to some degree, knowing where it came from isn’t nearly as important 
as changing it. Use the EFT video in this program 1-2 times a week during the 60 days (and any time 
after that for as long as you like). Eliminating any energy around low sense of self-worth is very 
important. 

Creating your Abundant Life Activity  your final journaling exercise is very exciting! You will write a 
letter to yourself one year from today. In other words, you future, wealthy self is telling your current self 
how wonderful it is to be abundant. In the letter talk about all the fun things you are doing now that you 
no longer are so concerned about money. Talk about all the people you have helped and places you 



have gone. Really sink into the feeling already being there. Be sure to give your current self all the 
feedback and support you can think of. Assure this current version of yourself financial freedom is right 
around the corner. Go so far as to letting your current self know some of the changed you had to make 
in order to assume an abundant mind set and some of the ways you changed your thinking. Talk about 
everything you think your current self would benefit from knowing. 

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________ 

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________

_____________________________________________________________________________________
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